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Abstract 

Effective management of perishable goods is essential for businesses in industries such as 

food, pharmaceuticals, and chemicals, where products have a limited shelf life. This paper 

explores joint pricing and ordering policies as critical strategies for optimizing inventory 

management while considering deterioration and product lifetime. Traditional inventory 

management strategies are insufficient for perishable goods, where rapid value decline 

requires businesses to employ dynamic pricing models that align with optimal stock levels. 

This study delves into various deterioration models, including those of Ghare and Schrader 

(1963) and Aggarwal and Jaggi (1989), as well as recent advancements like ramp-type 

demand and flexible replenishment policies. The paper highlights the importance of real-time 

data, supply chain coordination, and trade credit financing in addressing the unique 

challenges posed by perishable goods management. Furthermore, it underscores the need for 

integrated decision-making to reduce waste and enhance sustainability. By implementing 

dynamic pricing systems and adjusting order quantities based on demand and product 

condition, businesses can minimize losses due to spoilage while maximizing profitability and 

customer satisfaction. 
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1. Introduction 

The optimization of inventory management for perishable goods is critical for businesses 

operating in industries where products have a finite shelf life, such as food, pharmaceuticals, 

and chemicals. These goods are highly sensitive to time, as their quality and value deteriorate 

rapidly over a given period. Effective inventory management not only helps businesses 

maintain profitability but also significantly reduces waste and enhances customer satisfaction. 

Poor management of perishable inventories can lead to either stockouts, resulting in lost sales 
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opportunities, or overstocking, which leads to spoilage and waste. Thus, the implementation 

of optimized inventory strategies is crucial to addressing these challenges and ensuring a 

balanced supply of goods. As noted by Buzby et al. (2012), waste in the food industry alone 

accounts for billions in losses annually, indicating the importance of efficient inventory 

management practices.In addition to traditional inventory management strategies, perishable 

goods require businesses to consider the dynamic nature of pricing. As products approach 

their expiration date, their value diminishes, and businesses must employ pricing strategies 

that encourage faster sales to minimize spoilage. Joint pricing and ordering policies offer a 

way to integrate these two aspects, ensuring that the right quantity of perishable goods is 

ordered while pricing adjustments are made to accelerate sales before products lose their 

utility. Several models, including those developed by Aggarwal and Jaggi (1989) and Abad 

(1996, 2000a, 2000b), have explored these dynamics in detail, offering insights into how 

businesses can optimize stock levels while incorporating real-time pricing strategies to 

minimize waste.Furthermore, the management of perishable goods requires a careful balance 

between ordering policies, pricing strategies, and supply chain coordination. Ensuring that 

goods are ordered in the right quantities and priced effectively to match market demand and 

product deterioration rates is an ongoing challenge for businesses. The coordination between 

suppliers, distributors, and retailers is essential for maintaining optimal stock levels while 

avoiding excess inventory that may spoil before it can be sold. This paper examines key 

models and challenges from the literature, emphasizing the need for integrated decision-

making and highlighting how businesses can implement joint pricing and inventory policies 

to address the complexities of managing perishable goods (Bakal and Akcay, 2017). 

2. Literature Review  

2.1 Introduction to Deterioration Models for Perishable Goods 

The management of perishable goods hinges on understanding how product deterioration 

impacts inventory levels, pricing, and replenishment cycles. One of the earliest models, 

developed by Ghare and Schrader (1963), introduced the exponential decay model, which 

assumes that goods deteriorate at a constant rate. This model proved effective for products 

like chemicals and pharmaceuticals, where spoilage occurs predictably over time.However, 

perishable goods such as fresh produce and baked items do not adhere to a constant 

deterioration rate. Their spoilage often accelerates due to improper storage conditions or 

nearing expiration. Recognizing this, Aggarwal and Jaggi (1989) expanded on earlier 
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models by accounting for dynamic deterioration rates. Their work emphasized the importance 

of tailoring replenishment cycles to match the changing conditions of products.Further 

advancements were made by Wu and Ouyang (2000), who introduced ramp-type demand 

models. These models are particularly valuable in environments where both demand and 

deterioration rates vary, such as during seasonal shifts or promotional periods. Abad (1996) 

added another layer of sophistication by incorporating partial backordering, allowing 

businesses to balance unsatisfied demand against the risk of overstocking.These models 

collectively stress the need for businesses to integrate considerations of both product decay 

and fluctuating market demand into their inventory strategies, minimizing waste while 

maintaining adequate stock levels. 

2.2 Dynamic Pricing Strategies and Inventory Policies 

Dynamic pricing has emerged as a transformative tool for managing perishable goods, 

allowing businesses to adjust prices in real time based on the remaining shelf life of products 

and market demand. This strategy incentivizes faster sales of items nearing expiration, 

reducing spoilage and increasing profitability.Abad (2000a, 2000b) extensively explored 

dynamic pricing models, demonstrating how businesses could optimize revenue by linking 

pricing decisions with inventory levels. His research revealed that combining dynamic 

pricing with lot-sizing strategies enables firms to achieve a balance between minimizing 

waste and maximizing financial returns.In parallel, trade credit financing plays a critical role 

in easing the financial burden of inventory management for perishable goods. Haley and 

Higgins (1973) highlighted how trade credit allows businesses to defer payments, reducing 

financial risk while holding larger inventories. Building on this, Chang (2004) proposed an 

Economic Order Quantity (EOQ) model that connects supplier credit terms to order sizes. 

This integration enables businesses to manage stock more flexibly, particularly for high-value 

or fast-deteriorating items.Although promising, the implementation of dynamic pricing and 

integrated inventory policies is not without challenges. Accurate data on product conditions, 

demand fluctuations, and market trends is essential for effective decision-making. Real-time 

inventory monitoring tools and predictive analytics are increasingly necessary to bridge the 

gap between theoretical models and practical applications. 

2.3 Role of Technology in Managing Perishable Goods 
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Technological advancements have significantly enhanced businesses' ability to manage 

perishable goods. Tools like real-time inventory monitoring, Internet of Things (IoT) sensors, 

and predictive analytics allow firms to track product conditions, assess demand shifts, and 

optimize replenishment schedules.Abad (1996) and Wu and Ouyang (2000) emphasized 

that advanced technology enables businesses to respond dynamically to variations in demand 

and deterioration rates. For instance, IoT devices can monitor storage environments to ensure 

optimal conditions, reducing spoilage. Predictive analytics can forecast demand patterns, 

allowing firms to adjust inventory and pricing proactively.However, integrating these 

technologies requires substantial investment and cross-functional collaboration. Businesses, 

particularly smaller firms, often face resource constraints that hinder the adoption of 

advanced systems. Addressing these barriers is crucial for achieving sustainable inventory 

practices. 

2.4 Sustainability and Waste Reduction in Perishable Goods Management 

Waste reduction is a pressing concern for perishable goods industries, as spoilage not only 

incurs financial losses but also contributes to environmental degradation. Barbosa-Póvoa et 

al. (2018) highlighted the importance of integrating sustainability into supply chain models, 

emphasizing waste reduction and minimizing the environmental impact of inventory 

practices.Dynamic pricing and inventory models, such as those proposed by Aggarwal and 

Jaggi (1989) and Abad (2000a), play a pivotal role in reducing waste. By aligning stock 

levels with demand and introducing real-time pricing adjustments, businesses can ensure that 

goods are sold before they spoil.Moreover, technologies like IoT-enabled monitoring and AI-

driven demand forecasting are instrumental in minimizing overstocking and waste. These 

innovations also align with consumers' growing preference for environmentally responsible 

businesses, offering firms a competitive advantage.By adopting these strategies, businesses 

can achieve a dual objective of financial efficiency and environmental sustainability, paving 

the way for long-term success in perishable goods management. 

3. Importance of Perishable Goods Management 

Perishable goods, by nature, are subject to natural decay, which leads to a progressive decline 

in their quality and value. This creates a significant urgency in both sales and inventory 

management. Unlike non-perishable goods, which can be stored indefinitely with minimal 

impact on their value, perishable goods must be sold within a specific timeframe to prevent 
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spoilage and waste. The challenge of managing these goods is especially critical in industries 

such as food, pharmaceuticals, and agriculture, where spoilage not only affects the financial 

bottom line but can also have public health and safety implications. 

Effective inventory management is essential for minimizing financial losses that arise from 

spoilage, waste, and missed sales opportunities. If a business holds too much stock of 

perishable goods, it risks the spoilage of unsold products, leading to waste and increased 

costs related to disposal. Conversely, if a business holds too little stock, it risks stockouts, 

resulting in lost sales and reduced customer satisfaction. These challenges are particularly 

prevalent in the food industry, where the United States alone loses approximately $161 billion 

annually due to food waste (Buzby et al., 2012). 

A well-structured approach to inventory management can mitigate these challenges by 

optimizing both ordering and replenishment policies. Dynamic pricing strategies can also be 

used to adjust prices in real time to reflect changes in product quality and market demand. 

For example, businesses can reduce the price of perishable goods as they approach their 

expiration date to incentivize quicker sales and reduce the risk of spoilage. Aggarwal and 

Jaggi (1989) provided early insights into ordering policies for decaying inventories, 

demonstrating the importance of accounting for product deterioration when setting inventory 

levels and deciding on replenishment cycles. 

3.1 Deterioration Models and Their Relevance 

The management of perishable goods has been extensively studied in operations research, 

with various models developed to address the issue of product deterioration. One of the 

earliest and most influential frameworks was introduced by Ghare and Schrader (1963), 

who developed the exponential decay model for inventory management. Their model 

assumes that perishable goods lose their utility and value at a constant rate, making it 

essential for businesses to adjust their order quantities and reorder points accordingly. This 

model has since been used as a foundation for more complex analyses of perishable goods 

management. 

While the exponential decay model is useful, it assumes a constant rate of deterioration, 

which may not always reflect real-world conditions. In practice, the rate of deterioration can 

be influenced by factors such as storage conditions, handling practices, and product 

characteristics. For example, fresh produce stored at improper temperatures may spoil much 



UtilitasMathematica 

ISSN 0315-3681 Volume 122, 2025  

1306 

faster than produce stored under optimal conditions. Similarly, pharmaceuticals may lose 

their potency at different rates depending on their chemical composition and storage 

environment. 

To account for these variations, Wu and Ouyang (2000) introduced more advanced models 

that incorporate ramp-type demand and varying deterioration rates. Their work demonstrates 

the importance of adapting inventory strategies based on how product deterioration evolves 

over time. In scenarios where demand fluctuates, businesses must adjust their replenishment 

policies to ensure they have enough stock to meet consumer needs without overstocking 

goods that may spoil before they can be sold. The ramp-type demand model reflects real-

world situations where demand for certain products increases or decreases at specific times, 

such as during seasonal changes or promotional periods. 

Abad (1996, 2000a, 2000b) also made significant contributions to the field by extending the 

discussion to include partial backordering and lost sales in the pricing and lot-sizing problem 

for deteriorating items. His models explore the complex interplay between pricing and 

ordering decisions when customer demand is uncertain, and a portion of sales may be lost due 

to insufficient inventory levels. This is particularly relevant in industries where demand can 

fluctuate widely, such as fashion retail or electronics, where businesses must balance the risk 

of lost sales with the cost of holding excess inventory that may spoil or become obsolete 

before it can be sold. 

These models suggest that companies managing perishable goods must strike a careful 

balance between ordering enough stock to meet demand and avoiding overstocking, which 

can lead to spoilage and waste. By incorporating deterioration rates and demand fluctuations 

into their inventory management strategies, businesses can reduce waste, improve 

profitability, and enhance customer satisfaction. 

4. Joint Pricing and Ordering Policies 

The integration of pricing with inventory management is crucial for optimizing the handling 

of perishable goods. As these goods deteriorate over time, their value decreases, making it 

essential for businesses to adjust prices dynamically to reflect this change in value. Dynamic 

pricing not only helps to clear stock before it spoils but also ensures that businesses can 

maximize their revenue by charging higher prices when demand is strong and lowering prices 

when demand is weak or when the product is nearing its expiration date. 
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Abad (2001) provided important insights into optimal pricing and order sizing for perishable 

goods in situations where partial backordering is allowed. His models address the trade-offs 

between holding inventory and adjusting prices to minimize spoilage and overstocking. By 

aligning pricing strategies with product lifetime and demand patterns, businesses can ensure 

that they sell perishable goods before they lose their value, while also avoiding the costs 

associated with stockouts and lost sales. For example, a grocery store might lower the price 

of perishable items, such as fresh produce, as the items near their expiration date to 

encourage customers to buy them before they spoil. 

Other researchers, such as Bhunia and Maiti (1998), have explored more complex models 

that consider two-warehouse systems for managing perishable goods. In their model, 

businesses manage inventory across multiple locations with varying demand and storage 

capacities. This approach is particularly relevant for large retail chains that operate in 

multiple geographic regions, where demand for certain perishable goods may vary based on 

local preferences, seasonality, or other factors. By optimizing the distribution of stock across 

different warehouses, businesses can minimize waste and maximize sales by ensuring that 

each location has the right amount of inventory to meet demand. 

Additionally, Aggarwal and Jaggi (1995) explored the significance of delayed payment 

policies in managing deteriorating goods. They demonstrated that businesses might be more 

willing to hold larger quantities of inventory if they can defer payment to suppliers. This is 

especially relevant for companies dealing with high-value perishable items, such as 

pharmaceuticals or luxury food products, where the risk of spoilage must be weighed against 

the potential savings from bulk purchasing. By negotiating favorable payment terms with 

suppliers, businesses can reduce their financial risk while maintaining sufficient inventory to 

meet demand. 

4.1 The Role of Trade Credit and Financing in Perishable Goods Management 

Trade credit financing plays a significant role in the management of perishable goods by 

providing businesses with the flexibility to purchase inventory on credit, thereby allowing 

them to defer payment until the goods are sold. This is particularly important for businesses 

that deal with perishable goods, as it helps to reduce the financial risk associated with holding 

large quantities of inventory that may spoil if not sold in time. 
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Haley and Higgins (1973) were among the first to explore how trade credit financing affects 

inventory management decisions. They found that businesses that rely on trade credit to 

finance their purchases must carefully balance the benefits of purchasing larger quantities of 

inventory at discounted prices against the risk of spoilage and waste. For example, a grocery 

store may take advantage of favorable credit terms to purchase a large quantity of fresh 

produce, even though some of the produce may spoil before it can be sold. By deferring 

payment to the supplier, the store can reduce its financial risk while still benefiting from bulk 

purchasing discounts. 

Building on this work, Chang (2004) introduced an Economic Order Quantity (EOQ) model 

that incorporates supplier credits linked to order quantity. In his model, the size of the order 

influences the credit terms offered by suppliers, creating a dynamic interaction between 

pricing, inventory management, and financing. This model is particularly useful in industries 

such as agriculture, where suppliers often adjust credit terms based on the size of the buyer's 

order. Businesses can use these credit terms to optimize their stock levels and pricing 

strategies while managing the risk of spoilage. 

By leveraging trade credit and financing options, businesses can reduce their upfront costs 

and improve their cash flow, allowing them to purchase larger quantities of perishable goods 

without taking on excessive financial risk. However, businesses must also carefully monitor 

their inventory levels and adjust their pricing strategies to ensure that they can sell the goods 

before they spoil. 

4.2 Deterioration, Waste Reduction, and Sustainability 

Waste reduction is a critical concern for businesses that manage perishable goods. As 

perishable goods approach their expiration date, they become less valuable, and the 

likelihood of spoilage increases. If businesses are unable to sell these goods before they spoil, 

they must either dispose of them or donate them, both of which result in financial losses. In 

addition, waste contributes to environmental degradation, as unsold perishable goods often 

end up in landfills, where they produce methane, a potent greenhouse gas. 

Stancu et al. (2022) emphasized that consumer behavior and product provisioning strategies 

play a significant role in food waste. Poor inventory management, coupled with over-

purchasing, leads to excessive stock that cannot be sold before it spoils. Joint pricing and 

ordering policies that consider product deterioration can help mitigate this issue by ensuring 
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that stock levels are closely aligned with demand. For example, dynamic pricing strategies 

can be used to lower the price of perishable goods as they approach their expiration date, 

encouraging consumers to purchase them before they spoil. 

Sustainability has become a major focus in supply chain management, particularly in the food 

industry. Barbosa-Póvoa et al. (2018) emphasized the importance of integrating 

sustainability goals into supply chain models. These goals include reducing waste, 

minimizing the carbon footprint of supply chains, and ensuring that perishable goods are used 

before they spoil. Joint pricing and ordering policies can help businesses achieve these goals 

by reducing the amount of perishable goods that go unsold and are ultimately discarded. 

By reducing waste, businesses not only contribute to environmental sustainability but also 

improve their financial performance. Waste reduction strategies can lead to cost savings by 

reducing the need for disposal services and minimizing the loss of unsold goods. In addition, 

businesses that adopt sustainable practices may also enhance their reputation among 

environmentally conscious consumers and investors, creating new opportunities for growth 

and profitability. 

5. Key Challenges in Implementing Joint Policies 

While the benefits of joint pricing and ordering policies for perishable goods are well-

documented, implementing these strategies in real-world scenarios presents numerous 

challenges. These obstacles arise due to the complexity of managing perishable inventories, 

fluctuating demand patterns, and the coordination required across different parts of the supply 

chain. Understanding and addressing these challenges is essential for businesses that aim to 

effectively manage perishable goods, reduce waste, and maximize profitability. 

One of the most significant challenges businesses face is the need for accurate data on 

demand patterns and deterioration rates. Perishable goods, unlike durable goods, require a 

continuous assessment of both their market demand and their condition over time. Without 

precise, real-time data, businesses cannot make informed decisions about when to reorder 

stock, how much to order, or when to adjust pricing to accelerate sales of items nearing 

expiration. Aggarwal and Jaggi (1989) highlight the importance of considering product 

deterioration when planning inventory levels and replenishment cycles. However, in practice, 

collecting accurate data on the rate of deterioration for perishable goods can be difficult. This 

rate often depends on multiple factors, such as the type of product, storage conditions, and 
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handling processes, making it hard to predict how long a product will retain its value. 

Additionally, businesses need sophisticated tools and technologies that allow for real-time 

monitoring of stock levels and sales performance. This kind of technological infrastructure 

requires significant investment, especially for smaller businesses that may lack the resources 

for advanced inventory management systems. 

Furthermore, businesses must also account for variability in demand, which can be highly 

unpredictable for perishable goods. As noted by Aggarwal (1978), demand for perishable 

items can fluctuate significantly based on factors such as seasonality, consumer preferences, 

and economic conditions. For example, certain fruits may be in high demand during the 

summer months but see a sharp decline in sales during the winter. Likewise, consumer 

preferences can shift due to trends, health concerns, or changes in the competitive landscape. 

Additionally, economic conditions, such as inflation or recession, can influence how much 

consumers are willing to spend on perishable goods. These fluctuations in demand make it 

difficult to plan inventory levels accurately. If businesses overestimate demand, they may end 

up with excess stock that spoils before it can be sold. Conversely, if they underestimate 

demand, they may experience stockouts, leading to lost sales and dissatisfied customers. As a 

result, businesses must develop flexible inventory models that can quickly adapt to changes 

in demand without leading to excessive waste or missed opportunities. 

Another key challenge lies in the coordination of pricing and inventory management 

decisions across the supply chain. For businesses to implement effective joint pricing and 

ordering policies, they must synchronize their efforts with suppliers, distributors, and 

retailers. As noted by Bakal and Akcay (2017), disruption information is critical in an EOQ 

(Economic Order Quantity) environment, particularly for perishable goods. For instance, a 

disruption in the supply chain—such as a delay in the delivery of raw materials or 

transportation issues—can drastically impact the condition and availability of perishable 

goods. Without proper coordination between the different entities in the supply chain, 

businesses may face inventory shortages or overages, leading to financial losses and waste. 

Additionally, supply chain coordination is further complicated by the need to align pricing 

strategies with inventory levels and product quality. As perishable goods deteriorate over 

time, their value decreases, necessitating price reductions to encourage faster sales. However, 

businesses must ensure that these pricing adjustments are consistent across all levels of the 

supply chain. If retailers lower prices too early or too aggressively, it may undermine 
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suppliers' pricing strategies or lead to inventory imbalances. Conversely, if retailers fail to 

adjust prices in line with the deterioration of the product, they may be left with unsellable 

stock. 

The integration of dynamic pricing systems, inventory monitoring tools, and predictive 

analytics can help address these challenges, but they require a high degree of collaboration 

between all parties involved in the supply chain. For example, real-time data sharing between 

suppliers and retailers can provide valuable insights into product shelf life, allowing 

businesses to adjust their pricing and inventory levels more effectively. Moreover, leveraging 

advanced technologies such as the Internet of Things (IoT) can facilitate better tracking of 

perishable goods throughout the supply chain, ensuring that products are delivered in optimal 

condition and that potential disruptions are mitigated. 

However, implementing such systems can be expensive and time-consuming, especially for 

smaller businesses that lack the financial and technological resources to invest in 

sophisticated supply chain management tools. Furthermore, businesses must ensure that these 

systems are user-friendly and that all stakeholders are adequately trained in their use. 

Miscommunication or errors in data interpretation can lead to poor decision-making, resulting 

in further waste and financial losses. 

While joint pricing and ordering policies offer significant advantages for managing 

perishable goods, several challenges hinder their successful implementation. Businesses must 

invest in technologies that allow for real-time monitoring of stock levels and sales 

performance while accounting for demand variability and coordinating efforts across the 

supply chain. By addressing these challenges, businesses can improve their ability to manage 

perishable goods more effectively, reduce waste, and maximize profitability. However, 

overcoming these obstacles requires a combination of strategic planning, technological 

investment, and cross-functional collaboration throughout the supply chain. 

6. Conclusion 

Managing perishable goods presents unique challenges that require businesses to adopt 

integrated pricing and ordering policies. By considering both the deterioration of goods and 

their remaining shelf life, companies can optimize their stock levels, reduce waste, and 

increase profitability. The literature offers a wealth of models and strategies that address these 

challenges, from basic deterioration models to more complex frameworks that incorporate 
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partial backordering, supplier credits, and real-time price adjustments. As businesses continue 

to seek ways to improve sustainability and reduce food waste, the optimization of perishable 

goods inventory management will remain a critical area of research and practice. 
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